
 
                        

 

 
As my journey begins as your President, Iôm finding great joy in the ñenergyò that everyone is bringing to the 
Association.  As I attend the board and committee meetings, Iôm delighted to see many new leadership faces. 

Combined with our dedicated veteran volunteers, these new volunteers will bring additional ideas and new 

talents for the coming year. 

 

Members will benefit from new events, enhanced education classes, new technology, like the addition of the 

HCAR pod cast, RPAC Legislative breakfast, political awareness and goal achievement. 

 

Thank you to those in the leadership roles within our Association, our industry and our communities. You are 

making a difference and demonstrate the true meaning of ñRealtorÈ. 

 

As we close the calendar year for 2011 and open a new one, we extend our hopes, dreams, wishes and visions 

for a blessed year for you, your family and loved ones. 

 

Iôm looking forward to an extraordinary year. 

 

Warm regards,  

Marianne Ferguson 

 

 

December 2011  

 

 
Harford County Association of 

REALTORS®, Inc.  
2227 Old Emmorton Road #117  

P.O. Box 802  
Bel Air, MD 21014 -0802  
Phone: 410 -569 -0750  

410 -515 -0961  
Fax: 410 -569 -9654  

Info@HarfordREALTORS.com   
www.HarfordREALTORS.com   

Presidentõs Message 1 

Committee Updates 2 

RPAC Donation Form 4 

Why Use a REALTOR 5 

HCAR Mission 6 

Education Schedule 7 

  

Inside this issue:  

The REALTOR® Beacon  

Ha r fo rd  Co un ty  Asso c ia t io n  o f  REA LTORS®,  Inc .  

"The Association of Choice"   

MESSAGE FROM THE PRESIDENT  

mailto:info@harfordrealtors.com
http://www.harfordrealtors.com/


 

HCAR Committees Update : 

Auction  

 Chaired by Past President Fred Archer the committee goal is to raise $10,000 for 2012.  Proceeds benefit 

HCAR which helps keep our local dues affordable.  Save the date Saturday, April 14, 2012 from 1:00 PM to 4:00 

PM at the Bel Air auction Gallery.  To donate items call 410 -569-0750. 

 

Awards for 2011   

REALTOR® of the Year ñArletha (Candy) Myers  

Distinguished Sales Associate of the Year ñSimon Nwaigwe  

REALTOR® Community Service ñLouise Costello  

Rookie REALTOR® of the Year ñDavid Harper  

Affiliate of the Year ñPatty Robinson  

Lifetime Achievement Award ñJulie Duley  

Congratulations to all the award recipients for 2011.   

 

Education  

 Chaired by RoseAnn Spalt the committee planned an extensive continuing education program for 2012 

including offering all three GRI series.  To view the education calendar go to our web site at http://

HarfordRealtors.com  .  The committee will also be scheduling technology classes for the basic and expert user 

this year.  Plus we plan to host our Leadership Program again later in the year so stay tuned. Congratulations to 

those who received their HCAR Leadership Certificate this year!!!!  

 

Foundation  

 Itõs finally officialé.Our new foundation Harford County Association of REALTORS Education and Chari-

ties Foundation has been approved by the IRS.  President Robert Connelly will lead the first foundation fundrais-

er with a golf tournament at Bulle Rock on June 25, 2012.  

 

Legislative/RPAC  

 Chaired by Paulette Shaduk the committee is off to a great start with raising money for RPAC and host-

ing our Legislative Breakfast.  The committee is asking every committee member to contribute their fair share 

early this year to obtain 100 percent committee participation and has a goal of 50 percent membership  

participation in RPAC for 2012.  RPAC is the best òinsuranceó you can invest in as a REALTOR.  With issues like 

the mortgage interest deduction being eliminated and buyers needing 20 percent down payment to qualify for 

any home, we need to have our voices heard.  Contribute to RPAC at: click here to MAKE YOUR RPAC CONTRI-

BUTION ONLINE  New ñMajor Donor Installment Form  Φ 
 

Rising REALTORS  

 Chaired by Irene Heller the committee has put together a great training program for 2012.  Sessions are 

open to all members who want to Rise to the next level and are generally held the first Monday every month from 

10:00 AMñ11:30 AM.  More information is available at: http://harfordrealtors.com/memberarea/REALTOR%

20Rookie/REALTOR%20Rookie%20Society.htm  .Seating is limited so please make a reservation in advance at 

410-569-0750. 

 

Technology  

 Chaired by Sandy Bratcher the committee is working on a membership survey to determine the wants 

and needs of our association web site.  You can take the survey at: http://www.zoomerang.com/Survey/

WEB22DX8ZBH5E7  .  Please note this survey closes January 13, 2012.   

 

Trade Show  

 Chaired by Robin Sullivan the committee has scheduled the Trade Expo for May 2, 2012 at Bulle Rock 

again this year.  In addition to a great Trade Expo they plan to hold two CE classes and a MRIS class along with 

lunch and cocktails.  You donõt want to miss this event!  We gave away over $3,000.00 last year to those present. 
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REALTOR® Dues  
Those who havenõt renewed their REALTOR membership as of December 1, 2011 no longer have any REALTOR  

benefits from NAR, MAR or HCAR.  Brokers are responsible to ensure that every active licensed agent a  

associated with their firm has paid their REALTOR dues or the agent(s) is no longer active with the firm.  

Bylaw Article X.  

HCAR Partners  

Partners of our association have made significant monetary contributions to our association as well as  

volunteer hours to assist our association and its members towards our cause ñprotecting our right to conduct 

business and protecting the private property rights of our community.  Please thank them and consider their 

services whenever possible.  The list of 2011 HCAR Partners is attached and posted on our web site 

www.HarfordREALTORS.com  

 

HCAR Exclusive Benefits  

  Membership in HCAR® has many benefits.  Our Affinity Partners are local businesses outside of 

the real estate industry who have extended an exclusive discount of their services or products to HCAR®  

members.  You will need your membership card and ask for their discount.  The list of Affinity Partners is post-

ed on our web site at www.HarfordREALTORS.com  . Continuing Education classes are provide at NO 

CHARGE.  Our Membership meetings are NO CHARGE.  Rising REALTOR® Society at NO CHARGE and much 

more.  

 

HCAR Web site  
Be sure to check our web site www.HarfordREALTORS.com  often for calendar of events and local  

information ..  Our Continuing Education Schedule is also posted on www.MDREALTOR.org . 
 

Sentrilock®  

   The Sentrilock lockbox system is the only authorized lockbox in Harford County, Baltimore County, 

Carroll County and Howard County.  Check with your broker prior to using anything else.  Your Sentrilock 

Keycard is a personal card and may NEVER BE USED BY ANOTHER PERSON.  Fines are up to $1,000 for the 

first offence.  Your lockbox is personal property and is registered in your name only.  Should you wish to  

purchase or sell a lockbox to another agent you should provide HCAR with a copy of the BILL OF SALE.    

Members are reminded to ALWAYS MAKE AN APPOINTMENT BEFORE USING A LOCKBOX.   Fines are up to 

$1,000 for the first offence.      NAR is now the sole owner of Sentrilock the REALTOR® Lockbox .  .ŜŎƻƳŜ ŀ {ŜƴǘǊƛ9Ȅπ
ǇŜǊǘΗ ²ŀǘŎƘ ƛƴǘŜǊŀŎǝǾŜ ǘǳǘƻǊƛŀƭǎ ǘƻ ƭŜŀǊƴ Ƙƻǿ ǘƻ ǇŜǊŦƻǊƳ ƻǳǊ Ƴƻǎǘ ōŀǎƛŎ ŦǳƴŎǝƻƴǎΣ ƭƛƪŜ ǊŜƴŜǿƛƴƎ ȅƻǳǊ  
{ŜƴǘǊƛ/ŀǊŘ ϯΣ ǘƻ ƻǳǊ Ƴƻǎǘ ŀŘǾŀƴŎŜŘ ŦŜŀǘǳǊŜǎΣ ƭƛƪŜ ŎǳǎǘƻƳƛȊƛƴƎ ȅƻǳǊ ƭƻŎƪōƻȄΦ  ƘǧǇΥκκǿǿǿΦȅƻǳǘǳōŜΦŎƻƳκǎŜƴǘǊƛƭƻŎƪм ŀƴŘ ōŜ 
ǎǳǊŜ ǘƻ ƭŜŀǊƴ ŀōƻǳǘ ǘƘŜ ƴŜǿ ŦŜŀǘǳǊŜτ{ƘƻǿƛƴƎ {ǳƛǘŜ LƴǘŜƎǊŀǝƻƴΦ 
 

òLikeó HCAR on Facebook  

 Join us on Facebook.  http://www.facebook.com/home.php#!/pages/Harford -County -Association -of-REALTORS -

Inc/106165356746 Click on our Facebook link here or on our web site home page and select the òLIKEó button.  HCAR photos and 

events are posted on Facebook to serve our members and provide updated information on events and issues.  

 

Comments and Suggestions  

 You comments and suggestions to improve member services are always welcome.  Call 410 -569-0750 or email In-

fo@HarfordRealtors.com   

NEWS  
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Why Use a REALTOR®? 

All real estate licensees are not the same. Only real estate licensees who are members of the NATIONAL ASSOCIATION OF REAL-

TORS® are properly called REALTORS®. They proudly display the REALTOR "®" logo on the business card or other marketing and sa les 

literature. REALTORS® are committed to treat all parties to a transaction honestly. REALTORS® subscribe to a strict code of e thi cs and 

are expected to maintain a higher level of knowledge of the process of buying and selling real estate. An independent survey reports that 

84% of home buyers would use the same REALTOR® again.  

Real estate transactions involve one of the biggest financial investments most people experience in their lifetime. Transacti ons today usu-

ally exceed $100,000. If you had a $100,000 income tax problem, would you attempt to deal with it without the help of a CPA? If you had a 

$100,000 legal question, would you deal with it without the help of an attorney? Considering the small upside cost and the la rge downside 

risk, it would be foolish to consider a deal in real estate without the professional assistance of a REALTOR®.  

But if you're still not convinced of the value of a REALTOR®, here are a dozen more reasons to use one:  

1. Your REALTOR® can help you determine your buying power  -- that is, your financial reserves plus your borrowing capacity. If 

you give a REALTOR® some basic information about your available savings, income and current debt, he or she can refer you to lenders 

best qualified to help you. Most lenders -- banks and mortgage companies -- offer limited choices.  

2. Your REALTOR® has many resources to assist you in your home search. Sometimes the property you are seeking is available 

but not actively advertised in the market, and it will take some investigation by your agent to find all available properties . 

3. Your REALTOR® can assist you in the selection process by providing objective information about each property. Agents 

who are REALTORS® have access to a variety of informational resources. REALTORS® can provide local community information on u til i-

ties, zoning. schools, etc. There are two things you'll want to know. First, will the property provide the environment I want  for a home or 

investment? Second, will the property have resale value when I am ready to sell?  

4. Your REALTOR® can help you negotiate. There are myriad negotiating factors, including but not limited to price, financing, terms, 

date of possession and often the inclusion or exclusion of repairs and furnishings or equipment. The purchase agreement shoul d provide a 

period of time for you to complete appropriate inspections and investigations of the property before you are bound to complet e the pur-

chase. Your agent can advise you as to which investigations and inspections are recommended or required.  

5. Your REALTOR® provides due diligence during the evaluation of the property. Depending on the area and property, this 

could include inspections for termites, dry rot, asbestos, faulty structure, roof condition, septic tank and well tests, just  to name a few. 

Your REALTOR® can assist you in finding qualified responsible professionals to do most of these investigations and provide yo u with 

written reports. You will also want to see a preliminary report on the title of the property. Title indicates ownership of pr operty and can be 

mired in confusing status of past owners or rights of access. The title to most properties will have some limitations; for ex ample, ease-

ments (access rights) for utilities. Your REALTOR®, title company or attorney can help you resolve issues that might cause pr oblems at a 

later date.  

6. Your REALTOR® can help you in understanding different financing options and in identifying qualified lenders.  

7. Your REALTOR® can guide you through the closing process and make sure everything flows together smoothly.   

8. When selling your home, your REALTOR® can give you up -to -date information on what is happening in the marketplace 

and the price, financing, terms and condition of competing properties. These are key factors in getting your property sold at the 

best price, quickly and with minimum hassle.  

9. Your REALTOR® markets your property to other real estate agents and the public. Often, your REALTOR® can recommend 

repairs or cosmetic work that will significantly enhance the salability of your property. Your REALTOR® markets your property  to other 

real estate agents and the public. In many markets across the country, over 50% of real estate sales are cooperative sales; t hat  is, a real 

estate agent other than yours brings in the buyer. Your REALTOR® acts as the marketing coordinator, disbursing information ab out your 

property to other real estate agents through a Multiple Listing Service or other cooperative marketing networks, open houses for  agents, 

etc. The REALTOR® Code of Ethics requires REALTORS® to utilize these cooperative relationships when they benefit their client s. 

10. Your REALTOR® will know when, where and how to advertise your property. There is a misconception that advertising sells 

real estate. The NATIONAL ASSOCIATION OF REALTORS® studies show that 82% of real estate sales are the result of agent contact s 

through previous clients, referrals, friends, family and personal contacts. When a property is marketed with the help of your  REALTOR®, 

you do not have to allow strangers into your home. Your REALTOR® will generally prescreen and accompany qualified prospects t hrough 

your property.  

11. Your REALTOR® can help you objectively evaluate every buyer's proposal without compromising your marketing posi-

tion. This initial agreement is only the beginning of a process of appraisals, inspections and financing -- a lot of possible pitfalls . Your 

REALTOR® can help you write a legally binding, win -win agreement that will be more likely to make it through the process.  

12. Your REALTOR® can help close the sale of your home. Between the initial sales agreement and closing (or settlement), ques-

tions may arise. For example, unexpected repairs are required to obtain financing or a cloud in the title is discovered. The required paper-

work alone is overwhelming for most sellers. Your REALTOR® is the best person to objectively help you resolve these issues an d move the 

transaction to closing (or settlement).  



Harford County Association of REALTORS®  

 

 

Mission  

 

 The Mission of the Harford County Association of REAL-

TORS is promotion of the prosperity of REALTORS and our 

communities  

 

 

 

Vision  

 

 REALTOR members are successful professional who are 

recognized, respected and valued in every real estate transac-

tion.  

 

 

 

Goals  

 

Offering continuing education and career advancement  

  

Advocating and Protecting the Real Estate Profession  

  

Serving Members with Programs, Events and Services  

  

Connecting with Members and Our Communities  

  

Maintaining a Viable Association  





 

 

 

 

 

Meet our 2012 Officers  



 

 

 

 

 

Laura Metz, Senior Administrative Assistant  joined HCAR in 1983.  Laura has the longest  

tenure among the association staff and she has the experience to help you with just about anything.  

Her primary duties include responsible for member data information and generating requested  

reports, performing clerical work necessary for the function of the Association and assists the  

Association Executive Vice President in whatever tasks designated, clerical or otherwise on a regular 

or intermittent basis. She ensures the REALTOR® Store and office is well supplied, assists the other 

staff in their duties, is the staff liaison for multiple committees, programs and events.  

Laura.Metz@HarfordRealtors.com   

 

 

Darla Kramer, Administrative Assistant joined HCAR in  2008.  Darla is the most recent new 

hire with HCAR but she brings a lot of technological and administrative skills with her.  Her primary 

duties include member registrations of events, meetings and educational classes. She administers the  

continuing education schedule and marketing start to finish, distributes the Hot Property Blasts,  

assists with member questions, services members in the REALTOR® Store and the lockbox  system.   

Darla.Kramer@HarfordRealtors.com  

 

 

 

Anita Mabe, Administrative Assistant joined HCAR in 2006.  When you call HCAR Anita will 

most likely be the first pleasant person who answers and thus your first point of contact.  If she canõt 

help you she will know who can and direct you accordingly.  Her primary duties include answering 

the phone, assisting member questions, administering the lockbox system, services the REALTOR® 

Store and  registering members for events and programs.  

anitamabe@harford.comcastbiz.net  

 

 

  

Mark Wilson, Executive Vice President  joined HCAR as EVP in 2003.  Mark was a  REALTOR® 

since 1984 with HCAR.  He earned the ABR, AHWD, CRS, GRI, and e -PRO designations, served as 

Branch Manager for one major franchise and Broker of Record for another.  Mark also has extensive 

experience as a trainer and instructor in our industry throughout the Baltimore area.  In a previous 

life Mark was a training manager in the hospitality/restaurant industry where he learned how to 

host and conduct meetings and events for many organizations.  With a business administration  

education specializing in accounting and technology software he presents a well rounded persona 

suited for the role of the Association Executive to ensure a smooth operation for the membership and 

their services.  He is responsible for all the day to day operations of the association within the  

bylaws, guidelines, budget and policies of the Board of Directors.  

Mark.Wilson@HarfordRealtors.com  

 

The proficiency and efficiency of the HCAR staff and volunteers has enabled us to provide the best member  

services and benefits for REALTORS® available with very affordable dues.  To find out more about our  

exclusive HCAR member benefits call us at 410 -569-0750, email Info@HarfordRealtors.com   or visit our web site 

at www.HarfordRealtors.com  

Meet the Staff  
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